[on your letterhead]
Presentation Proposal


Dear __:

Are you looking for a speaker to give a presentation certain to excite business owners?  Then consider inviting valuation expert Brad Davidson to give a powerful, non-technical speech entitled What Is Your Business Worth (And Why You Need To Know).  

Mr. Davidson runs SPARDATA Business Valuation Experts (www.spardata.com), one of America’s leading valuation firms.  He is a recognized expert in the valuations field.  Organizations which have invited him to lecture include the Internal Revenue Service, the Securities and Exchange Commission, the North American Securities Administrators Association, the Department of Labor, the Federal Financial Institution Examination Council, the Federal Reserve, the American Society of Pension Actuaries and several Estate Planning Councils.  SPARDATA’s work has been cited on numerous occasions by the Wall Street Journal and many other publications.  (References on request.)
76% of American millionaires achieved their wealth -- got rich -- by owning a business or professional practice
, but most businesses fail to make their owners wealthy.  Studies show 70% of businesses end up in a ‘fire sale’, often with devastating consequences to owners and their families.  In his popular presentation Davidson describes the ‘four milestones’ all business owners face, and argues most fire sales can be traced to poor decisions by owners with a valuation problem who reached a milestone without understanding the value they had created.  
Audiences not only give this presentation rave reviews, they also learn what steps they must take to avoid becoming yet another ‘fire sale tragedy’. 

As a financial advisor focused on serving business owners, I feel Mr. Davidson’s message is so important every business owner needs to hear it.  To encourage you to have him address your group, I will cover his speaker’s fee and expenses.  In return all I ask is your permission to address the audience briefly at the end of the program.  
Count on me to be in touch in a few days to see if this proposal appeals to you and if so, to pick a date and time for his presentation.  I look forward to speaking with you.

Sincerely,

Your Name 
P.S.  To save you the effort of designing an invitation from scratch, for your convenience I attach an invitation the Greensboro (North Carolina) Chamber of Commerce sent out to its members that packed the house.  Feel free to use it as is, or modify it as you wish.










� Thomas Stanley and William Danko. The Millionaire Next Door. New York: Pocket Books, 1996





