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Cashing Out Study Group

Centers Of Influence

Presented by: Brad Davidson, President
SPARDATA Value Advisors
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Curriculum

1. The question nobody’s asking

2. Know what they’ve got

3 Responding to concerns3. Responding to concerns

4. Grow what they’ve got

5. Know their exit options

6. Starting the conversation

7.7. Centers of influenceCenters of influence

Who Are COIs?

1. CPA

2. Attorney

3 Financial advisor
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3. Financial advisor

4. Insurance agent

5. Banker

6. P&C agent
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Four Ways To 
Work Together

1. Use the Diagnostic Tool.
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2. Host a Client Event.

3. Host a Study Group.

4. Host CPE.

5. Collaborate on valuation.

1.  The Diagnostic Tool

• You teach (or let 
us teach) how to
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us teach) how to 
use.

• Share cases.

2.  What Do COIs Fear?

Being seen as a commodity.
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2.  The Client Event
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Your Closing Remarks

1. Business owners should:

– know what they’ve got;

– grown what they’ve got; and
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– know their 6 exit options.

2. I can help you ‘cash out’.

3. I can also help with …

3.  How To Build 
Relationships with COIs

S l iSolution: 

Collaborate together for 
an hour a week, for seven 

weeks.
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3.  Host A Study Group
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4.  How To Build 
Relationships with CPAs

CPA‐specific considerations

SSVS                   6695A
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5.  Collaborate 
on 

Valuations
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Cashing Out Study Group

Onward & Upwards!

Brad Davidson, President
SPARDATA Value Advisors
6785 Business Parkway, Suite 104
Elkridge MD 21075
800‐895‐4100 x107
240‐553‐1331 (fax)
bdavidson@spardata.com
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